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ABSTRACT

Information regarding the management of Indika pharmacy data and its sales, in this case the marketing of its services,
is considered less than optimal and is still done manually. The accumulation of data in the general ledger of drug sales
and purchase journals can cause the data search process to be longer and inefficient. The development of a Data
Management and Sales System can make it easier for owners and employees to manage the data that is already stored
in the database. The previous system was still done manually by recording in a ledger with this system being able to
provide solutions from the aging system, collecting drug data at pharmacies, the system could provide more accurate
information in data retrieval, making it easier to manage any drug data to be used. ordered again when stock runs
out, can make sales reports in the form of sales notes, and can make monthly reports.

Keywords: Sales, System, Information


mailto:irsyadullhuda@gmail.com
mailto:agus.sujarwadi@uty.ac.id

