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ABSTRACT 

CV Rifanum Kayna Barokah is a company engaged in the production and sale of 

liquid cleaning products and is located in Bantul, Yogyakarta Special Region. The 

company still uses a conventional sales recording system using physical documents. 

This creates several operational challenges, such as difficulty monitoring stock 

directly, slow recording processes, and a high risk of data errors. This research 

aims to develop a web-based sales information system that can help address these 

issues. The system is designed with key features such as sales transaction recording, 

inventory management, and sales report generation that can be accessed through 

a browser. This application is intended for internal use and is compatible with 

various devices. This system is expected to improve operational efficiency thanks 

to automation in sales and direct stock management. Other benefits include 

increased data accuracy, ease of reporting, and support for management decision-

making based on more accurate and up-to-date information. 
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